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FULL COUNCIL REPORT 

 
MEETING Full Council  

DATE  22
nd

 May 2018 

TITLE  Methods of disposal/sale of 5/7 High Street 

 

 
EXECUTIVE SUMMARY 

1. The Finance & Assets Committee meeting on 1
st

 May 2018 recommends to the Full Council 

meeting on 22
nd

 May 2018 the disposal/sale of 5/7 High Street, Bembridge to generate a 

possible capital receipt of £180,000; a decision is to be made. (Committee Report 01.05.18 

enclosed) 

 

2. This paper seeks a decision on the method of disposal of 5/7 High Street, Bembridge.  

 

3. This reflects the vision, aims and objectives of the Parish Council  

Vision 

� To ensure the longevity and sustainability of services in Bembridge 

Aims and Objectives 

� To ensure sustainable use of the important Community Assets and Public Amenities 

� To keep the precept as low as realistically possible  

� To reduce buildings maintenance costs 

 

BACKGROUND 

1. There are three commercial leases.  

� 5 High Street Captain Stan’s Fish Shop lease dated 7
th

 January 2009 for 10 years 

£6,500pa. 

� 7 High Street Logobrand Retail Strategy Ltd name changed to Conker Cloud Office 

lease dated 7
th

 January 2012 for 7 years £5,250pa.  

� Section of rear yard Southern Electric Power Distribution plc lease dated 10
th

 June 

2005 for 21 years £60pa. 

 

2. The tenants of 5 and 7 High Street were offered renewal of leases on 15
th

 March 2017. On 

28
th

 March 2017 the tenants were offered first rights to additional space, garages, workshop 

and parking, that would be subject to availability. Terence Willey & Co has been appointed 

to draft the new leases of 5 and 7 High Street. Christopher Scott’s has conducted landlord’s 

inspections on 18th April 2018 to assist the lease renewal process. Meetings between the 

Tenants, Parish Council and Christopher Scott have been arranged to progress the renewal 

process, prior to disposal.   
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FINANCIAL/BUDGET IMPLICATIONS 

1. Herewith the advice from Steve Parkinson HALC Finance & VAT specialist adviser: 

“Local councils are not liable for income tax, corporation tax or capital gains tax. If the sale is 

more than £10,000, the income is a capital receipt. The council will only be able to use the 

money for capital purposes – purchase or enhancement of assets or repayment of debt.” 

 

2. A condition survey was conducted by Steve O’Keefe Quantity Surveyor for Christopher Scott 

on 24
th

 February 2017 for the Village Hall and a costing for building repair and enhancement 

works total £166,250 plus routine maintenance that requires annual budget of between 

£3,150 and £4,250. 

 

3. £30,000 currently earmarked for 5/7 High Street roof would be an addition to the capital 

receipt.  

 

4. Capital from the sale can only be used for capital purposes which will benefit other Parish 

Council amenities in need of repair and upgrading including the Village Hall, St Luke’s 

Churchyard, Steyne Park Multi Use Games Area (MUGA) and War Memorial restoration.    

 

LEGAL IMPLICATIONS 

1. The council has the power to dispose of its property in any manner they wish under section 

127 (1) of the Local Government Act 1972. There are however certain rules that must be 

observed. Land cannot be disposed of for a consideration (price) less than best that can be 

reasonably obtained, unless the consent of the Secretary of State has been obtained.  

 

2. Whilst there is no obligation upon the Parish Council to provide public toilets and there is no 

enforceable restrictive covenant upon the title of 5/7 High Street the Parish Council is 

committed to the re-provision of a public toilet within the Village centre.   

 

EQUALITY AND DIVERSITY 

1. The Council is required to meet statutory obligations under the Equality Act 2012 to have 

due regard to eliminate unlawful discrimination. The protected characteristics are:- 

• age 

• disability 

• gender reassignment 

• marriage and civil partnership 

• pregnancy and maternity 

• race 

• religion or belief 

• sex 

• sexual orientation 

2. The proposals under consideration in this report have no direct impact upon those with 

protected characteristics. 

 

OPTIONS 

1. There are three obvious methods of sale being open market advertisement via an estate 

agent, sealed bids or auction.  

 

2. Option 1- Open market advertisement via an estate agent - Offers 

Option 2- Open market advertisement via an estate agent - Sealed bids 

Option 3- Auction  

 

3. Three commercial agents have been approached to provide advice and costs regarding open 

market advertisement offers and sealed bids. Three auctioneers have been approached to 
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provide advice upon the process and costs which are listed below. Councillors have been 

provided with a more detailed report about the particulars of each agent and auctioneer to 

assist with choice of sale method and appointment, which is an addendum to this report and 

is confidential.   

 

4. Commercial Agent process open market offers and sealed bids 

A market appraisal would be conducted of the property to ascertain the value. A report 

would be provided to the Council explaining the rational of how they got to that value. If 

instructed the property is marketed. Set the asking price in line with the market valuation 

and should always be a fair price. Offers will come forward based around the asking price. If 

somebody offered full asking price and was a cash offer they should not be waiting more 

than a week for a response; acceptance or otherwise. If there are more than three parties’ 

interested sealed bids would be the appropriate route to take. If less than three parties are 

interested sealed bids could put people off. The offer and position of the buyer would be 

reported to the Council for consideration. An agreed sale should take 6-8 weeks to complete 

the process. Appointment of a solicitor is required to draft the legal contracts, exchange and 

complete the sale.   

 

5. Auction process 

A complete legal pack is required before auctioneers are instructed to be provided by the 

solicitor and is published on the auctioneers website. This is the difference between 

traditional sales as the sellers pack is provided up front not after the sale is agreed. The 

property is reviewed to give a value which becomes the auction guide price. The property is 

marketed. Costs can be paid by the sellers or it can be requested of the buyers however the 

buyers would take that cost of what they are willing to bid for it. Can put a reserve on the 

property that must reflect the auction guide price to comply with advertising standards. The 

reserve is kept confidential unless it fails to sell then it is published as an offer can be 

accepted after the auction. Generally 4 working weeks/20 business days to complete a sale. 

The buyers have to put 10% deposit on account and the sale is binding upon the fall of the 

gavel. If fail to exchange contracts the buyer forfeits the 10% deposit and is liable for the 

sellers costs upon resale and the difference in price received.  

 

6. An instruction and meeting is required with the solicitors to prepare the legal pack for 

disposal ensuring land is retained and covenants imposed. This must be provided to an 

auctioneer upon appointment.  

 

7. Commercial Agents 

Quote 1 - Cost is 1.5% of the sale price plus VAT or £1500 minimum plus VAT 

Quote 2 - Cost is 1.5% of the sale price plus VAT 

Quote 3 - Cost is 1.25% of the sale price plus VAT 

 

8. Auctioneers  

Quote 4 - Auction entry fee of £350 plus VAT and commission on sale price at 3% plus VAT 

Quote 5 – Awaiting response from Auction agent and have chased twice for response 

Quote 6 - 1.5% plus VAT no sale no fee basis 

 

RISK MANAGEMENT 

1. The main risk to the Parish Council is finding a purchaser with sufficient funds, and failing to 

complete the sale. A combination or succession of selling options could be utilised to 

mitigate the risk of a not completing a sale.  

 

FINANCIAL RISK ASSESSMENT 

1. A professional commercial property valuation is required taking into account the retention 

of land and covenant restrictions as the previous value included the whole site.  
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2. The loss of income would be mitigated against the loss of maintenance liabilities. The 

income is currently £12,810 per annum. If the property was sold within 2018/19 the loss of 

income could be mitigated from the general reserves.   

 

EVALUATION 

1. Retaining land/public right of way to the left of the building and placing covenants on the 

facade, commercial use only of the ground floor and restricting ownership/leasing by 

national/multinational supermarket chains will impact on the sale value. However, it is a 

necessity to protect businesses in the village. 
 

CONCLUSION 

1. This paper seeks a decision on the method of disposal of 5/7 High Street, Bembridge 

Option 1- Open market advertisement via an estate agent - Offers 

Option 2- Open market advertisement via an estate agent - Sealed bids 

Option 3- Auction  

 

2. Following the decision upon the method of sale the appointment of commercial agent or 

auctioneer is required to give a professional commercial property valuation and progress the 

sale of the property.  

 

3. Appointment of the solicitor is required to prepare the sales pack, if auction is the preferred 

method of sale, and conclude the legal process of the sale.  

 

BACKGROUND PAPERS 

Finance & Assets Committee Report 01.05.18 

https://www.bembridgepc.org.uk/document-library/community-assets/ 

https://www.bembridgepc.org.uk/document-library/finance-assets-committee/ 

https://www.bembridgepc.org.uk/document-library/documents/finance-transparency/  
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Emma Goldring 

Clerk Bembridge Parish Council  

Tel: 01983 874160 

Email: clerk@bembridgepc.org.uk 

Website: www.bembridgepc.org.uk 

14
th

 May 2018 


